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Figure 1 


INTERESTING 


Among the inspection trips made by the Executive Committee of the Community Builders’ Council during 
four days in the Los Angeles and San Francisco areas, the one arranged by Maurice Read, Mason-McDuffie Co. 
of the East Bay area, was of considerable interest. The East Bay area includes about 16 cities of which Oak- 
land, Berkeley, and Richmond are the largest, and is one of the most rapidly growing portions of the country. 
Because of the continuing increase in population (over 40 per cent since 1940), it is a very active building area, 
and while there are unfortunately few large scale community developments underway at present, there are a 
number of smaller developments having considerable interest. Climatically this area compares favorably 
with the Bay area on the San Francisco side which is noted for its mild temperature and absence of fog. 

Park Hills is one of the most interesting developments in the middle and upper price brackets to be found 
in the area. (Figure 1) The site occupies a steep hiliside and ridge location overlooking Berkeley and the 

(Continued on Page 3) 
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Report on the Handbook 


It is with great pleasure that I am able to report the gratifying sale of the 
COMMUNITY BuILDERS HANDBOOK and its enthusiastic acceptance by builders, real 
estate developers and the planning profession. 

Only a few hundred copies of our initial printing of 2,000 volumes remain, 
and we are now negotiating with a publishing house for a new printing of several 
thousand copies. 

There is no question but that J. C. Nichols and his group of co-authors have 
produced a book that is the first practical guide for building better neighborhoods 
in the United States. They certainly deserve a vote of gratitude for making their 
years of experience available to.the builders and planners of America. 

The surest evidence that the HANpDBooK has met a long felt need are the 
dozens of unsolicited letters and comments which have been received compli- 
menting the Institute on its publication. A few examples follow: 





“A new publication packed full of practical ideas and recommendations for 
sound community development.”—The American City. 


“There is certainly no other book that covers the entire subject as well and 
as thoroughly. Every Home Builder should have a copy.’—Washington Letter, 
National Association of Home Builders. 


“The first practical and comprehensive working manual in its field.””—Head- 
lines, National Association of Real Estate Boards. 


“It would create a wrong impression to state that this well organized product 
of the Urban Land Institute’s Community Builders’ Council is for builders and 
developers alone. It should find its way not only into city planning offices all 
over the country, but into many other public offices as well. City hall as well as 
private practitioners and firms will find such use a real benefit.”—Journal, Amer- 
ican Institute of Planners. 


“Your COMMUNITY BUILDERS HANDBOOK is really hitting the mark and with- 
out question will do more to influence land planning than anything heretofore.”— 
H. Evert Kincaid, Executive Director, Chicago Plan Commission. 


“TI think the HANDBOOK you have issued is one of the most progressive steps 
yet taken by leaders in the real estate field."—Arthur R. Rule, Realtor, Westfield, 
New Jersey. 





“IT have gone through the HANDBOOK with a great deal of interest. It is an 
excellent job and I give you my warmest congratulations.”—Ernest M. Fisher, 
Professor of Urban Land Economics, Columbia University. 


“T have received the COMMUNITY BUILDERS HANDBOOK published by the Insti- 
tute, and I find it one of the most informative booklets of its kind which I have 


read.”—Morris A. Kravitz, Realtor, Philadelphia, Pennsylvania. 


“Please add my congratulations to the others you have received for supply- 
ing us with the book we have long needed.”—Victor M. Walker, Walker Theatres. 
Santa Ana, California. 


“T have just had an occasion to see the new HANDBOOK for community build- 
ers and I wish to congratulate you upon the very thorough coverage of so many 
of the very important questions which enter into the planning of our communi- 
ties.’—Paul R. Williams, Architect, Los Angeles, California. 


“T think the HaNnpBook should prove so valuable that it should be printed 
in volume so that it can sell for less. A copy of this volume should be in the 
office of every engineer or architect planning subdivisions or community cen- 
ters.’—Wm. Anderson, Planning Engineer, Corpus Christi, Texas. 


“I am much impressed by its presentation and manner in which such a vast 
amount of useful, constructive information has been brought together 
publication should prove, I feel, a valuable source for convenient reference and 
aid to many groups concerned with problems of municipal planning.”—E. B. 
Worthen, Jr., Chairman, Planning Board, Lexington, Massachusetts. 

S.H.M. 


Page Two 


Your 





Volume 7, No. 2 


February, 1948 


OFFICIAL PUBLICATION OF THE URBAN 
LAND INSTITUTE 
1737 K St., N. W., Washington 6, D. C. 


SEWARD H. Mott, Editor 
Max S. WEHRLY, Assistant Editor 


OFFICERS OF THE URBAN LAND 
INSTITUTE 


RicHarp J. Se.tzer, Phila., President 
Foster WINTER, Detroit, Vice-President 
L. D. McKenpry, Chicago, Treasurer 
Herbert U. Netson, Chicago, Secretary 
Sewarp H. Mort, Director 


TAX SHARING 

“Congress will seriously consider cut- 
ting federal gasoline taxes. This brings 
up questions. Should municipalities 
try to show their state legislatures, if 
any of the gasoline tax margin relin- 
quished by the federal government is 
to be re-imposed, that much or all of it 
properly belongs to municipalities? 
Shouldn't gasoline and vehicle taxes be 
shared by states with municipalities to 
a much greater extent? The highway 
user lobbies—automobile manufactur- 
ers and truck owners and petroleum 
interests—show a short-sighted policy 
when they try to impose all the costs 
of urban streets on property taxes. 
Don’t they realize that more than half 
the gasoline used in automobiles and 
trucks is consumed on city streets? In 
the last seven years there was more 
vehicular mileage on town and city 
streets than in all the rest of the coun- 
try. If the doctrine of prededication of 
gasoline and vehicle taxes has any va- 
lidity, then is it not a fact that at least 
half of all state and federal collections 
of gasoline and vehicle taxes ought to 
be spent inside municipal corporate 
limits?” These questions are posed by 
the American Municipal Association in 
response to the proposal to cut federal 
gasoline taxes. 








LECTURE SERIES 
The Bureau of Urban 
Princeton University 
series of five lectures on “Cities in 
Transition”, the Causes and Conse- 
quences of Metropolitan Decentraliza- 
tion, from March 2 through March 11. 
Further information can be obtained 
from Dorothy E. Whiteman, Executive 
Secretary of the Bureau at Princeton. 
New Jersey. 
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INTERESTING CALIFORNIA 
PROJECTS 

(Continued from Page 1) 
Bay on the south and west, and Tilden 
Regional Park on the north and east. 
Started by the Mason-McDuffie Co. 
in 1939, it is again active in homes 
if the $25,000 bracket. Sale price of 
lots average $2,500, and lot sizes range 
from 6,000 to 16,000 square feet. The 
development has an active Homes As- 
sociation. The topography has per- 
mitted an interesting house arrange- 
ment with living and sleeping rooms 
on one floor and with recreation and 
heater rooms on the lower ground level 
in the rear. 

Just east of Oakland in the rolling, 
partially wooded hills which are char- 
acteristic of this region lie the Moraga 
projects of Fred T. Wood. They are 
located along the Moraga Highway just 
east of the Broadway Tunnel. The ac- 
companying plan indicates the rugged 
nature of the topography which is typi- 
cal of this area. (Figure 2) These 





Figure 2 


projects are designed primarily for 
middle and high priced homes. Lots 
are generally large, most of them in 
the development being one-half acre 
and over. (Figure 3) 

In contrast to these higher priced de- 
velopments, the Mason-McDuffie proj- 
ect, Maravilla, adjoining the town of 
Concord is designed primarily for G.I.’s. 
Lots range in size from 5500 to 7500 
square feet. Three bedroom houses of 
1170 square feet plus single garages 
selling for $10,200 are being constructed 





by Jordan and Read. (Figure 4) 
In this same vicinity near Walnut 
Creek is the Pleasant View Homes 
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Figure 4 


MARAVILLA PROJECT 


project 
Smith 


Harold 
Average lot size is 
8000 square feet with 80 foot frontage. 
The units have from 825 to 1180 square 


being developed by 
(Figure 5) 


feet of floor space exclusive of porches 
Prices range from $8,250 
to $11,000 for two and three bedroom 
illustrated 


and garages. 


units. The one sells for 
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$10,650. (Figure 6) Featured in this 
project are “indoor-outdoor living” and 
the discouragement of through vehicu- 
lar traffic. 

The development of David Bohan- 
non’s San Lorenzo Village in the upper 
East Bay area is still continuing. Three 
bedroom units are selling for $9600 ex- 
clusive of land which is on a ground 
lease. Ground leases have been used 
in a number of developments on the 
west coast and have the advantage of 
lowering the initial down payment nec- 
essary. 


Commercial Development 


One of the most interesting of the 


nauwr maior channing centers under enn- 
new Major snopping 


struction is the Broadway-Crenshaw 
district located at Crenshaw Boulevard 
and Santa Barbara Avenue, Los An- 
geles, being developed by Coldwell, 
Banker and Company, Realtors. The 
project covers some 40 acres and pro- 
vides parking space for approximately 
3000 cars. Principal street frontage is 
on Crenshaw Boulevard where a divid- 
ing strip separates a 40 foot “parking 
belt” and 20 foot sidewalk from the 
main boulevard traffic. Bus stops and 
passenger loading are provided at this 
point. All stores have double frontage. 
however, which in effect places the 
principal entrances on the _ parking 
plaza. Corner locations at Crenshaw 
and Santa Barbara are occupied by the 
Broadway and the May Company de- 
partment stores. The southern corner 
of the tract has been reserved for a 
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Figure 8 


Figure 9 


Figure 10 


theater and recreation center, and the 
western corner for a large automobile 
service center. A unique feature in the 
plan is the store service which is pro- 
vided by a one-way tunnel paralleling 
the buildings with entrance and exit at 
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SOG SOUTH SPRING 


either end of the parking plaza. Indi- 
vidual loading platforms open from this 
tunnel into each store at the basement 
level. (Figures 7, 8, and 9) 

The trend in self-service super-mar- 
kets on the west coast is indicated by 
a new chain operating under the name 
of “Lucky Stores’. The store size 
adopted is 120 x 170 feet, all occupied 
hy sales space. Shelves are stocked 
each night from a central warehouse 
and no replacements are carried at the 
store. It is claimed that this method 
permits lower operation costs. Parking 
is provided on a basis of two square 
feet for each square foot of floor area. 
The market illustrated is located in the 
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NEW MEMBERS WELCOME 


Membership in the Urban Land 
Institute is open to any individ- 
ual, company or organization. Its 
objective is to advance research 
and education for practical meth- 
ods of assuring sound city growth, 
conservation of present business 
and residential areas and recon- 
struction of blighted areas. Serv- 
ices and publications of the Insti- 
tute are available as follows: $10 
per year, for individuals and li- 
$25 for corporations, as- 
sociations and public agencies; 
$50 for membership in Commu- 
nity Builders’ Council; $100, sus- 
taining membership. 


oraries; 








